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CONSULT. AUTOMATE. GROW.

Clearerstrategy.
Connected sales.

We connect commercial expertise, delivery and
technology across the entire customerjourney.
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IN THIS PRESENTATION

Where do we start?
With yourbusiness goals.

Choose a section or follow the presentationin order. The language button opens the corresponding Arabic
page.

01 Who we are & how we help 03 02 Services & consulting
03 |Leadgeneration & data 06 04 Product ecosystem
05  Websites & digital visibility L 06 Delivery & industries

07 Partners & clients 14 08 (Contactus

SOLVAREX / COMPANY PROFILE
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08

16

02/16



a
solvarex

ABOUT SOLVAREX

Commercial expertise.
Connecteddelivery.

We bring consulting, growth services and technology togetherto
support sales and the customer experience.

e Arab-marketunderstanding

Serving companies across Saudi Arabia, the Gulf and the Arab world.

¢ From planning to operations

We define priorities, build, configure, train and follow through.

SOLVAREX / COMPANY PROFILE

CONTENTS
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SERVICES

Sevenservices.One connected plan.

Start with the business need, then connect the services that support delivery and growth.

o1

Sales Remediation &
Consulting

Sales diagnosis, growth strategy,
team and process design.

05

Workflow Automation

Connectlead capture with follow-
up, booking, proposals, and
invoices.

SOLVAREX / COMPANY PROFILE

02
B2B Lead Generation

Managed targeting, outreach, and
follow-up with your sales team.

06

Website Design &
Development

Websites and landing pages
shaped around the customer
journey.

03
B2B Data & Enrichment

ICP definition, list building,
enrichment, and database
cleaning.

07

SEO &GEO

Content and technical
optimization for search and answer
engines.

CONTENTS AR

04
Email & LinkedIn Outreach

Bilingual campaigns, outreach
sequences, and inbox setup.

~
ACONNECTED TECHNOLOGY SUITE
10 technology products
Al, CRM, automation and more.
Explore the products on page 8.

J
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01/ COMMERCIAL CONSULTING

Find what slows sales.
Build the improvement plan.

We review the market, messaging, team and process, then turn
the diagnosis into priorities and actionable outputs.

e Growth & go-to-market

Target segments, value proposition and channel priorities.

e Salesprocessdesign

Clear stages, defined ownership and tracking metrics.

¢ Teamenablement

Playbooks, sales messaging and implementation training.

SOLVAREX / COMPANY PROFILE

CONTENTS AR

T
a

<

»

I I
-

v !

05/16



a
solvarex

02 / LEAD GENERATION & OUTREACH

Reach the right companies.
Make follow-up consistent.

A managed service combining targeting, data, email and
LinkedIn messaging, with clear context handed to sales.

e Focused targeting

Define the industry, market, decision-maker and ideal customer profile.

e Arabic & English outreach

Messaging and sequences grounded in the prospect’s needs.

¢ Follow-up & improvement

Review replies, meetings and opportunity quality with your team.

SOLVAREX / COMPANY PROFILE
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03 /B2B DATA & ENRICHMENT

Data builtaround
yourideal customer.

We research, review and enrich records so they can support
targeting, follow-up andrelationship management.

¢ Lists matched to your criteria

Defined companies, job roles, sectors and markets.

e Enrichandcleanrecords

Normalize fields, review duplicates and check contact-data status.

Scope, licensing and delivery are agreed before implementation.

SOLVAREX / COMPANY PROFILE

CONTENTS »
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PRODUCTS / MANAGE THE SALES JOURNEY

Aclearnext step forevery customer.

01 |é)|

AlEmployee Suite

Respond toinquiries, understand
needs and coordinate the next
step.

03 =]

Omnichannel
Communication Hub

WhatsApp, email and social
messagesinone place.

SOLVAREX / COMPANY PROFILE

02 AR
CRM & Pipeline
Management

Unified records, deal stages,
ownership and next actions.

04 o,

Marketing Automation
Workflows

Automate lead routing, messages,
tasks and follow-up.

SOLVAREX

New inquiries

Company A
Website inquiry

CompanyB
Email reply

O1

Owner

In discussion

CompanyC
Discovery call

CompanyD
Needs review

02

Next action

lllustrative pipeline view, not a live customer account.

CONTENTS AR

Sales pipeline

Proposal

CompanyE
Proposal sent

03

Follow-up

08 /16
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PRODUCTS /f GROWTH & OPERATIONS

From the first visit
to follow-up and measurement.

Modules that complete the customerjourney, connected according to scope and available integrations.

05 5 06 B 07

Calendar & Appointment Scheduling Proposals, Quotations & Contracts Website Builder

Booking connected to availability, confirmations Proposals and contracts linked to the deal, Turn visitorinterest into inquiries with pages and
and reminders. approval and signature. forms connected to your customerjourney.

08 = 09 il 10 o<
Payments & E-commerce Dashboard & Analytics Hub Affiliate Manager

Manage products, subscriptions, and invoices as Understand pipeline activity, campaigns, and Organize referral programs, partnerlinks, and

part of the salesjourney. revenue in one reporting view. attributed activity.

SOLVAREX / COMPANY PROFILE 09 /16
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CUSTOMER EXPERIENCE

A conversation that

underStands ] Hello, we need a better way to follow up with
. leads and book meetings.

Asimplernextstep.

The AlEmployee, communication hub and scheduling tools work Welcome. Which channels do yourinquiries come

together to handle inquiries and follow-up in Arabic and English. through today?

SOLVAREX AlEmployee

¢ Handle the inquiry

Understand the need and collect essential details. WhatsApp, our website and email.

e Coordinate the action

. : Let’s discuss connecting your channels and
Route the conversation or book the next appointment. gy

customerrecords. What time suits you fora
consultation?

e Preserve the context

Connect the conversation to the customerrecord and human follow-up. ILLUSTRATIVE CONVERSATION

SOLVAREX / COMPANY PROFILE 10 /16
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WEBSITES / SEARCH / AUTOMATION

Apresence that explains yourvalue.
Asystem that follows through.

B ) I
, ‘L: ' ‘ N * s , | ' :': 'G $32a
- i » “ B . ’ [y
= i ) ’ #

Websites built for conversion Search & answer visibility Trackable automation
Design, development, landing pages and Content and technical optimization for search Connect actions and reporting to track the
forms connected to follow-up. and answer engines. customerjourney.

SOLVAREX / COMPANY PROFILE 11/16
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DELIVERY METHOD

Clarity ateverystage.
Outputs yourteam canuse.

O1 02 03

Discover Design Implement

Review the goal, current Define the journey, Configure tools, connect

process and data. deliverables and systems and test the flow.
ownership.

04

Enable

Trainthe team and

document operations.

Choose theright engagement: consulting, managed delivery or technology implementation.

SOLVAREX / COMPANY PROFILE

CONTENTS AR

05

Improve

Review adoption and
metrics, then prioritize
improvements.

12 /16
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INDUSTRY SOLUTIONS

One ecosystem.
Ajoumey built foryourbusiness.

Intake, fields, stages and follow-up are adapted to the way yourindustry operates.

Technology & SaaS Consulting & B2B services Healthcare & clinics Real estate

Retail & e-commerce Accounting & finance Beauty & wellness Education & training
Marketing agencies Restaurants & cafés Automotive Construction

Legal services HR & recruitment Hospitality & travel Logistics

Manufacturing

SOLVAREX / COMPANY PROFILE 13 /16
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PARTNERSHIPS THAT SUPPORT DELIVERY

Implementation expertise.
Tools selected foryourneeds.

%“é ApO"O Apollo.io Certified Partner

Partner |deal-customer definition, B2B lists, outreach setup, CRM integration and sales-team training.
Dripify Brevo ActiveCampaign Sender Deel
LinkedIn automation Marketing & communication Marketing automation Email & SMS HR & payroll

Implementation services and software subscriptions are scoped separately.

SOLVAREX / COMPANY PROFILE 14 /16
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SOLVAREX CLIENTS

Relationships built
throughunderstanding and delivery.
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We work with different teams and industries, tailoring each engagement to the company’s needs.
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LET’S TALK

What would you
improve first?

Lead generation? Sales follow-up? Connected tools? Let’s
define the starting point together.

\ N
.

1

1Jeddah 2 Amman 3 Cairo 4 New York

Serving Saudi Arabia, the Gulf and the Arab world

SOLVAREX / COMPANY PROFILE

CONTENTS »

+966 53598 3004

SaudiArabia & the Gulf

+96279159 4361

Middle East, other countries

+1(516)703-4366

United States
447 Broadway, 2nd Floor, Suite #2440, New York, NY 10013

Book a consultation

hello@solvarex.com solvarex.com
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